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@ Epnoplko Artotunwo :
- MpounBsvutwyv & AlaVopEWV

;Im p O Ct 2UMHETOXLKN EpELVO i

H TtA€ov TiponypEVN €PELVA VLA TIC OUYXPOVEG ETUXELPNMATIKES AVAYKEG, ATIOAUTA CLUPBATH HE ELPWTIATKA KOl AUEPLKAVIKA TIPOTUTIA.




m ’ AvavewpevnEKSOanozll
H 3 p€ Luva LLE TNV ETIOTNHOVIKT] UTIOGTIPLEN TOV
Impa Ct Otkovopikov Maveriotnuiouv ABrvwv :

> Ale€ayetal oe EAAGOa kal KOTtpo Kal ettekteivetal o véoug KAGdoug *

> H épevva akoAouBei kal urtootnpilel T apxéc tou Efficient Consumer Response

» ZUVEPYAOLAKN TIPoaéyylon— Kown avtiAnyn OvavtiAnyeig kat ot

ATIOYELG TWV TTEAATWV

> Aloiknon péow delktwy amoddoonc (KPI's) oag, ival n o

» Win - Win Auloeglc otoxelovtag otov shopper / KatavaAwth Kplowin mtnyn
TTANPOPOPLWYV YLA TN
BeAtiwon tng

anoedoong cag.
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* H £peuva eTEKTEIVETAL KOL OE ONUAVTIKOUG ETIXELPNUATIKOUS KAGdous FMCG’s, pharmaceuticals, construction materials, Supply chain services
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“ 2.KOTIOC & AttoteAeopa
iImpact

__________________________________________________________________________________

. Na avanttoéete tnv kaAvtepn duvath kat

——————————— Zuvepyaoia | ATLOTEAEOPATIKI CUVEPYAOid HE TOUG

Awavepmtopoug oto Opyavwpévo KavaAl

__________________________________________________________________________________

. [~ e |
ATtodotikotnTa | i : KG |
: Na ytvs*lcs O TTAEOV TTAPAYWYLKOG Atayvwon & eTihoyn

- Ttpoun BT TwV TEAATWY oag onueiwv Tpoc BeAtiwon

_____________ CVRTIS MOV AUtV OuSs
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®
ﬁ Amtotuniwpa (impact) oToug CUVEPYATEC

Impact

01 Ewéva

[Mwg oL TteAdteg
BAETTIOLV TNV €TaLPEiO
OaG Kal To
QVTOYWVIOTIKO
TiepLlBaANoV

04 Ikavomoinon

H (kavottoinon twv
TIEAQTWYV O€
BepeAlwodn
TIAPAYOVTEG

02 AvVAyKeC

[Toleg oL oNUAVTIKOTEPES
QVAYKEC TWV
AlQVEUTIOPWY KAL TIOLO
HOVTEANO alloAdynong
aKOAOUBOULV yla TOUG
TIPOUNBEVTES TOUG

05 Zpatywn

[Toleg oL HEANOVTIKEG
QVAYKEG KOL OTPATNYLKEG
KIVIOELG OXETIKA JE TOUG
TIPOUNBEVTEG.

03 A¢loAoynon

[Mw¢ cag afloAoyouv
KAl TIOU
KOTATAOOOULV TNV
eTalpEia pag, ot
oUYKpPLON ME TOUG
AVTAYWVIOTEG
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®
| ﬁ 2 UAAoyN & AvaAluvon AsdopEvwy
impact

Awa {wong cuvévteuin

[NPOCWTILKI) CUVEVTELEN UE
pavTEBOL OTA PBACLKA OTEAEXN

NG ayopag.

NMoootikn
&

Avolxtég

oul{ntioscig

2UA\OYH aQUBEVTIKWV LOEWV,
TIOLOTLKWV OXOAiWwV Kal

AuvBo6punteg
Ava@opEg
AuB6puNTN/ UTIOKELUEVIKNA

QVTATIOKPLON

Mootk
MéBodog

Aopnuévo TIPOTACEWV thaVPf"Pr’I
EPWTNHATOAOYLO onuavtkotntag
Métpnon otabuiong twv

AmtoAuteg BaBuoloyieg oe
OUYKEKPLPEVA BEpaTa

KAlpaka agloAoynong: 1-7 Nepypadikn Avaiuen:
2UVOTITLKN KOl OITOTEAECUOLTLKA

OLAPOPETIKWV KpLTtnpiwv

Avvopkn AvaAvon:

Multicriteria Analysis

“ *  |ooppoTnéVN: TPEIC BETIKEC, TPELS OPVNTLKEC

2uvévteuén amnod arnéotaon

MPOCWTILKI) CUVEVTELEN UE
pavteBou €€’ amooTAoEWS

KAl Jla oudETePN agloAdynon,

“ *  ETIAPKNAG: EVPEIO KAl OLYXPOVWG ALt 000 XpPeladetal

v *  OEtel ToV epwTwEVO oe dladikaoia Babutepng afloAdynong

Netrino



m Kwdlkag Epevvniiknc HOWKNC & MNapadotea Evpnuatwy & lNpotdoewv
impact

Kwodwkag nBkNG: MNapadotea:

v MNMapouociaon ot AievBuvon g
ETALPEIOG

v Ernte€epydouo spreadsheet
v Mivakeg & Awaypauporta

o

©a cag yvwaoTtoTtioinBoly, Ta TIOLOTIKA oXOAL TWV

)\lavapnopwv TIOU A@POPOUV £0AG.
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Impact

Evotnteg AgloAdynong

AYNATA 2HMEIA
&

2HMEIA
BEATIQZHX

2HMANTIKOTHTA
KPITHPIQN

Topeaka

EMMNOPIKH
MOAITIKH

ETAIPIKH
NMAPOYZIA

MPOIONTA &
KATANAAQTEZ

OEMATA EKE &

NOTIZTIKHZ MEPIBAAAON

AIAXEIPIZHZ

Mpwtoyevn Ztolxeia

NMOAHZEIZ &
MERCHAN
DISING

EPOAIAZTIKH
AAYZIAA

AYNAMH
BRANDS

Oplovtiag ZuumepLpopag

TUVEPYATIKO Hyetikotnta

nta

Ynolwakn
Etolpotnta

Opyavwolakn
AmtodotikotTnTa

Awagavela

ETTikowvwvia

Aeutepoyevn ZToKEia
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| ﬁ Kawvotoulkn lNapovaciaon AmoteAsopatwy
impact

AvwTtatn AéloAoynon  log NpounBeutng Katny. 1
MpounBevtwy

20¢ MpounBeutnc Katny. 1

1loc MpounBeutnic Katny. 2

20¢ MpounBeutnc Katny. 2

Méooc Opog

A&LoAoynong
MpopnBevtwy
Katnyoplog

at1Supist @

Cat2Sup1st ©
Cat2Sup2nd ©

MPOMHOEYTH2
A&loAoynon
Katataén oto Zuvolo / otnv Katnyopia

1,32 132 138 __ 138 134 = =— 148

— — — — . 1,06 —
081 0842086 093088 095 1,00

Katwtatn AéloAoynon ®F Mean All
MpopnBevtwy - Alakvpavon
@ NF e==wMean Cat ALoAdynonc
A Sup Var
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ﬁ Verbatims
Impact

*Ta oteAexn e ayopdc aloAoyouv ue OIKA TouC Aoyta Tnv etalpela oac kat tnv ayopd

Fishbone
impact

v 2XOALa EL0IKA YA €0AC
H avatopuia evoc tpoBAnpatoc potdlel akpLBwe e TOV OKEAETO EVOC

v’ 2XOALA YLA TO OUVOAO TWV TIPOUNBELTWY bapLoy pe To mPOPANHA 0To KEDAAL TOU KoL TLC QULTLEC Yo TO TTpOPANUAL
va TpododotouV tn oTtovSUALK OTAAN.

[lot TNV AvAAuon TWV aLTiwy Kol AoTEAECUATWY Bol AVTANOETE CTOLXEL
armo tn BadpoAoyia Kol ta oXOALA TTOU £XOUV KAVEL YLOL E0AC Ol
OUVEPYATEC 0O, WOTE VO 00 WONOEL Vo EEETACETE OAEC TLC TILOAVEC
OLTLEC EVOC TIPOPBANMATOC KAl OXL LOVO TLC TILO TtPOPAVEILC.

Attia2 Awtial

Attia 3

Avon

2UUTEPACHATA npoBARpATOC

Eukaupieg BeAtiwong AmotéNeopa 3
AmntotéAeopa 2

@ MpofAnuata AnotéAeopa 1
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| ﬁ 2 TPATHIMKOZ ZXEAIAZMOZ METAAQN TMEAATQN
impact

Key Account Strategic Management (KASTRAM)

e AtloAoynon supply base structure

=N TERA

kTl
\ P

NMponyupeva EpyaAsia ZTtpatnylking

« ©¢on lNpounBeutn oto Kraljic Matrix

Worksho
P OegpatoAoyia

To Alaveuttoplo onuepa

[TlotdétNTa O€ TIPOIOVTA KAl KataoThuata
2TOYO0L KAl 2Tpatnytkn MeyaAwv AAucidwv
AtloAdynon etalpiag: ocuvvepyaoia & amodotikdtNTa
Ol otdxol pjag yia KABe onNUAVTIKO TIEAQTN

To Matrix Twv dU0 TIAELpWV

Avadlntnon Win —-Win oxeong

Erteepyaoia S.W.O.T. Analysis

Fact Book yla peyadAn aAvcida

Kepdogopia lNeAatwv

Mapping Atopwv KAeLdLa

[lpoctolpaoia Etolou in-store marketing plan

. 2UMMETEXOVTEG: MLKTN opdada Aloiknong
. Mpoetowuacia pe Etaipia: plag efdopadag
. Aldpkela workshop: 4 wpwv

. 2Ta ypageia oag & dLadIKTLAKA

. Avo gpTttelpoL EloNYNTES / EKTIALOEVUTEG

. AladpaoctikdTNTa & dNULIOVPYLKA KPLTLKN
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. m [1lponypEvn Ztpatnykn AgloAdynon (2)

impact

EXTRA
F - ‘ /

@¢on NpounBOevtn oto Kraljic
Matrix kata Olsen ko Ellram
(1997)

1.  Mn kpiowot MpopnBeutég
1. pe xapnAo tipo kat xaunAo Kivouvo
2. [lpoidvta: ukpng agiag yia shopper
2.  Zrpatnywkoi MpopnBeutég

1. pe vywnAo tipo Kat LYPNAOG Kivouvo

2. [lpoidvia: otpatnylkd, Pe TEPAOCTIO AVTIKTUTIO OTNV

elkéva & ToOTNTA UTINPEECLWY, OTO KOOTOG KAl OTO

Xpovo mtapddoong.
3. TpounBeutég AcovekTpatog / aglotoinong
1. MpopnBeutég pe vwnAod tlipo Katl XaunAod kivouvo
TIPOCPOPAG.
2. [lpoidvrta: tuTtoTtonNuEVA, OUOYEVOTIOLEVA Kal
QVTAYWVLIOTIKA (TIOAAEG €TTLAOYEG 0TV ayopd)
4. TlpounBeutég Bottleneck
1. Me xapnAod tCipo, aAAG uynAoL Kivduvou.

2. XAapaKINPLOTIKA YVwPIiouaTa TIPOIOVIWY: Un

TUTIOTIOLNMEVQ, ETI TTApAyYEALQ KAl JoOVOTIWANUEVQ.

Epwtnoeg:

1. Kivduvog pewwpévng ouvepyaoiag
2. TCipog

3. Mpoidévta

*onuavtikd yla shopper

*dlagopoTolnuéva

ITpaTNyIKn Inpacio

Itpatnyikn Znuaoia

2] w ey un

=

[#)]

[¥,]

I~

W

J

=

® You S
@ ~Uu

E Sup2
Bottleneck Strategic

® Supl

® Supb

—eriti Leverage
Non-critical ®Sup5

1 3 5 7
AuokoAla Atayeiplong

® Ret5

Strategic
Bottleneck g ® Ret?

® Ret4d

® Retl
® Retb

® Ret3

Non-critical Leverage

3 5 7
Avokohia Awaxeiplong

AloAdynon kata “supply base structure”

e e oxeon pe aAlouc npounBeuteg
* Amno kaBe Alaveumnopo (avwvupua)

v Babpoc & Katdtaén

v 'Evtaon avtaywviopov
v AwgopoToinon I'Ipopnesuubv
v Baduog Aloc0vOoeoNS

v XpOVIKN AvTtoTioKpLon

v Awgavela

v Kootog Alaxeiptons

v Kawotopia

Netrino
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